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General Instructions :

(i) Answers to questions carrying 1 mark may be from one word

to one sentence.

(ii) Answers to questions carrying 3 marks may be from 50-75

words.

(iii) Answers to questions carrying 4-5 marks may be about 150

words.

(iv) Answers to questions carrying 6 marks may be about 200

words.

(v) Attempt all parts of a question together.

1. ‘Tofiavyey’ e ard g ?

What is meant by ‘financial management’ ?

2. I URATH USHIR greftesh’ =1 foran st 2 ?

Why is ‘employment interview’ conducted in the process of

selection ?
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3. AT SO TS UaEl i 3Heh 9 TG99 o TTER W Tk gH WlieH
T SHed o TS | I8 ATTIERd B TS S S8 I TAH B W 3

T TEITd WU ohl g T 500 T AT ATerh 1 @HT @H W 20% i

T2 1 I o |

I feafa § gt g0 31 T8 fosRd Yadd deier sl UgEH
Eﬁ”:?iQ | 1

Sunita took her niece, Aishwarya for shopping to ‘Benetton’ to buy
her a dress on the occasion of her birthday. She was delighted when
on payment for the dress she got a discount voucher to get 20% off

for a meal of ¥ 500 or above at a famous eating joint.

Identify the technique of sales promotion used by the company in

the above situation.

4. TH T&IQ dred Tfar At foafide ol 31 e & fawar =g d
HE T At Afafics ISt it stravarshar ® | ot o1 gea HrEisr
SR T ST, THAT o Aegw & o Tehha T =mear of | g
o yeosk el wigqa 3 et T fafve sifamd g Retfemr =&t *
RO WA HHT T 9 Hehdl © | oTa: fayfaai sl deamma

3wt Rl 3TTafed st okt Tl femam |

39 e =1 W FaTse ek ATem g e 5 ATIE IS e H
fyot fora | 1
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Meca Ltd. a reputed automobile manufacturer needs Rupees ten
crores as additional capital to expand its business. Atul Jalan, the
CEO of the company wanted to raise funds through equity. On the
other hand the Finance Manager, Nimi Sahdev said that the public
issue may be expensive on account of various mandatory and non-
mandatory expenses. Therefore, it was decided to allot the

securities to institutional investors.

Name the method through which the company decided to raise

additional capital.

5. IQM o IR W U=IiEh ad1 SFHI=TEh G- § 3T i |
Differentiate between ‘formal’ and ‘informal’ organisation on the

basis of ‘origin.’

6. TIYh Ueh UZh oh ®Y H STIHUO kT 379 2fSIT |

Give the meaning of ‘motivation’ as an element of directing.

7.  cH TS U o TSR IcqTe i Tl Weh ShFa-] 2 | gl ohl

IR & 1 - Icd1ed, Toque, fomt qn 9a genes e T fshareren
ST © | 3cUTE shl U SIG+ oh ShUT ShvuAT o ITfereh A=l shl Wl oAt
for fora |

3 JAFYRM ! TeaH hIT ST HTHe GH1EH Jaieeh i iy faami o
foTq STTergeh Tl <ht G w1 fvie o4 8§ "' g |
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Alpha Enterprises is a company manufacturing water geysers. The
company has a functional structure with four main functions —
Production, Marketing, Finance and Human Resource. As the
demand for the product grew, the company decided to hire more
employees.

Identify the concept which will help the Human Resource Manager
in deciding the actual number of persons required in each

department.

oo

8. 1935 ¥ fer wftem T arett fiaTsan 1 Ueh SHT-vg= AW © | e
e o mifers &Y fuset oA o o fosht § ot & sRo W 9 | ST
32 3ok fovar | fosra veius @ qgae it @ fasea yeus 3 fud @
fop firaTeat &t Turaan o fawar & %o freed €1 31a: =9 3 fieEa i
TSI o SR feR |

=Y g ToTt TR 39 =01 1 Ug= hISTT ST Y6ie o Ueh 6/ 8 Hei9d © | 1

Hina Sweets is a renowned name for quality sweets since 1935.
Harsh the owner of Hina Sweets was worried as the sales had
declined during the last three months. When he enquired from the
Sales Manager, the Sales Manager reported that there were some
complaints about the quality of sweets. Therefore Harsh ordered

for sample checking of sweets.

Identify the step taken by Harsh that is related to one of the

functions of management.
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9.

10.

11.

12.

‘FRITE qT WIUE @l Yoy o g gl o w9 H
HHLATRY |

Explain briefly ‘discipline’ and ‘scalar chain’ as principles of

general management.

frner it fereal off dimneti &1 3g@ hifsie |

State any three limitations of planning.

Yoy o TGeH R o HEd T TR ST aTct foheal o Togadt ol

HHARY |
Explain any three points that highlight the importance of directing

function of management.

firfient, afw qun Ufed wicist o a1 o S & Qe 319 o STT-3TeT
YRR o T H & g¢ ¥ | o R fred € de 3w Tqie, fouoE

TaTEl, 3caTe feeed, fosa dedis, g femarstl seatfe W 3

STaETRIeh T qen fewfirt &1 ST -9aM &t © |

Tt € we wan | Tl 3 afiw o Ofed 1 s SusihT S 6
TR TR | 38 a1 Toh SIga & Torsha fafsr qlienl § IuhIst il
IO R @ & a1 faque & grfern, Afds qen waiaia qeget
S T8} & W 8, STfeh o8 UHT Tal oL i off |

A = a1 R 3 SUWIRT TS o T gaTd | 2, T SUNRRT A1 a1 36
A B AL AT TATH TIAT H I 8] B ST qoh I 360k [T HY oI
Y Y TR A1 UG 7 fo S|
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Ufed = T IR hal Toh IS Ueh Pl 379 IeTAT hl TTTH USRS
il STvIhATA] Tl oS! T THel o1 el o Hendl | I8 Fa@TSal
T ¢ foh o IUWIRRT TGSl & § W iR ATER THTS SR J&d
idl § SdE S 2| 3EH AT HEl foh 9% w@d UMk il

STATIHATAT Rl S H @1 2 |

37 Tafsre yor i fommemst il ve=m fifsie S g0 sgewm &
fooum et & firdfienr, afrw qon Afed 1 awfesta georr | we=Eh W
foremam f th-tF Afaficr fagmar &1 oft 3g@ i St I
IR H TR AT TE 7 | 3

Ginika, Tanish and Rohit were friends from college days and now
they are doing different kinds of business. They regularly meet and
discuss their business ideas and exchange notes on customer
satisfaction, marketing efforts, product designing, selling

techniques, social concerns etc.

In one of such meetings, Ginika drew the attention of Tanish and
Rohit towards the exploitation of consumers. She told that most of
the sellers were exploiting the consumers in various ways and were
not paying attention towards the social, ethical and ecological

aspects of marketing, whereas she was not doing so.

Tanish told that they were under pressure to satisfy the consumers,
but stated that the consumers would not buy or not buy enough

unless they were adequately convinced and motivated for the same.
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Rohit stressed that a company cannot achieve its objectives without
understanding the needs of the customers. It was the duty of the
businessmen to keep consumer satisfaction in mind because
business is run by the resources made available to them by the
society. He further stated that he himself was taking into

consideration the needs of the customers.

Identify the various types of thinking that guided Ginika, Tanish
and Rohit in the marketing efforts of their business. Also, state one
more feature of the various types of thinking identified that is not

given in the above para.

13. @y fefide It & farta sraam™ ® 9a@ 2 | qd §, ot o1 yeei
JTUEITST oh STTEY UT | THHAH SR % STTHR SHFoT = 370 TR
& IT 1 i fomn | sees fou, fom yeues et 3, fom i
STATIRAT AT $Eh THT Tl A TR | I T ohl Fad SATIR T
o qen foxdta fofal st e & ge™es B | o1d: ST 4 37T
IR TN ok fashd STgAM I A wEA TR R @ | IEA AW
It o UG Ik Hhe ft THHA FA Ay A | 3Tk

SR 98 9™ o =a1eh Aidil o g fo shi Iuctswar gHfeea e

Iedl 91| Y fo & fou 98 Jefcuss a1 @il 1 9dT e §
TR T |

3T STg=e § afvid foxfi™ Taemen i gg= hifST | 38 TR 989
S T forfia STaU™oN o ITT © UTd R W 9Tl e R off 3g@
EIS I
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14.

Somnath Ltd. is engaged in the business of export of garments. In
the past, the performance of the company had been upto the
expectations. In line with the latest technology, the company
decided to upgrade its machinery. For this, the Finance Manager,
Dalmia estimated the amount of funds required and the timings.
This will help the company in linking the investment and the
financing decisions on a continuous basis. Dalmia therefore, began
with the preparation of a sales forecast for the next four years. He
also collected the relevant data about the profit estimates in the
coming years. By doing this, he wanted to be sure about the
availability of funds from the internal sources of the business. For
the remaining funds he is trying to find out alternative sources from

outside.

Identify the financial concept discussed in the above para. Also
state the objectives to be achieved by the use of financial concept,

so identified.

TTeT O 1ot JTHAT T 9gTE qUT i o I, WA aTaet W died 3
7% Tag! o T UGS A § " SHTeRIhIh- 19 goh @ictt | Shith! 3119
! TafRTeaT il i o=y grg qon =97 i 7g Gget o b

THR off | HIUERT A A Al AR FHT qAT 7 & ATHIE |

Gfd ST RN ST & TIC I o1 | 39 RO 1 Il T oh

feTe 389 dean &l T yeus gw R e ww ufag wias @
. Sf.u, i e |
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TEAT 9 UTEehi shi Ufaqfs ured shY qer arn foh 38 ikl <l ATSaTe gy
@l TS oft Teg o AT ol G0 A ¥ TelT ST el vl 99 8 T8 81
o | 3G Tareeiyor foRam Qe a1 SN TR SO Sgd € STTERash 1gTH
off fome X Toram ST TehaT o | 389 TS &1 qU i o TofT T 0Heh
Ty i o faa |

34 I8 off TgHE g1 Toh 5 U gere ot oft ekt AT or=st A off |
31d: 36 UHT GRSl o fasha sl Uk foaa | afommee®y sgd o7cd
T HeAT eI i SMHNT F | T & T |

LT %l oS o ToTC TEAT §RT IUANT h1 TS ST T4 hi Toheg af
ool ohl TE=I ShiTeIT, qT THEST |

Sanchit, after completing his entrepreneurship course from Sweden
returned to India and started a coffee shop ‘AromaCoffeeCan’ in a
famous mall in New Delhi. The speciality of the coffee shop was
the special aroma of coffee and a wide variety of flavours to choose
from. Somehow, the business was neither profitable nor popular.
Sanchit was keen to find out the reason. He appointed Sandhya, an
MBA from a reputed college, as a Manager to find out the causes

for the same.

Sandhya took feedback from the clients and found out that though
they loved the special unique aroma of coffee but were not happy
with the long waiting time being taken to process the order. She
analysed and found out that there were many unnecessary
obstructions in between which could be eliminated. She fixed a

standard time for processing the order.
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She also realised that there were some flavours whose demand was
not enough. So, she also decided to stop the sale of such flavours.
As a result with in a short period Sandhya was able to attract the

customers.

Identify and explain any two techniques of scientific management

used by Sandhya to solve the problem.

&A1 SINGERTUT I S Tt Teh a1 e foifiee’ |, STII[Ary TReh

IR o7 | 394 91 foh fUsdl ©: 9/ 9 1y &1 819 < A1 | A1 ShEg]
1 IS 9 9HT STeAdT ®, 37d: 3H 39 HH] o RO KT IdqT A
& ToQ saTaETRies wrteror i1 forgersor foma |

(%) J99 & 3IW TR I TEAE hiNT NG W SARA TR R

21N

(@) ARA T g/ e ford ST ot foredl iR o= &mlt
35 T |

Ashutosh Goenka was working in ‘Axe Ltd.’, a company
manufacturing air purifiers. He found that the profits had started
declining from the last six months. Profit has an implication for the
survival of the firm, so he analysed the business environment to

find out the reasons for this decline.

(a) Identify the level of management at which Ashutosh Goenka

was working.

(b) State three other functions being performed by Ashutosh
Goenka.



16. THSH o o o ®9 H Tishan’ aan Tr=m’ ot 319 5w |

Give the meaning of ‘procedure’ and ‘rule’ as types of plans.

17. 397 1 &R fafies & vay fewes 2 | st 9 31ae fore st am
SHHTAT QAT T=BT TGTH L & off | T8 THT T AT T i oh foTq St
STt oft | caTed Jeereh gt =t STTEU o HaTe shi qeE & off
qoT 39eh 31ef <eg fa et 6t U I wrl R w@ oft | mvdt v
e §9 W 9 |® & | gUMREST U foT 3ueRt Tadie-e 1 T | 36T
I var ot for Goft shrear At ergafedfd ® et s sroet freif fater
Tk ST ol I L IHT GHS &1 81 URAT | o I8 ol STHd o Tob &
TS G 2 L I 1 IR TTEehi ohl STEIE L Hohdl § a1 T64
ST AT SATIA ! JHHT 1 SRGH i o7 | 37d: T 3T FHHATT h
Y TH ok ki EH TEU hl WEl qT TGk FRIU i

ST TS | 3T THT h1 TSR TS o HEATAT o i FehRIcH T,

Ad: g+t Tk W % ®U H R K I GEHd & ™| Iaug g |

sfafes ama fon qon woe fhe 9 o w @ A W W
foerm T |

It el 3, ol e @ T ot T 9O 3 IuYh TR A

o e |

(%) AT T AT Jqgcd el Al TEAH AT G $Heh! G0 o T T
[EEEEIRG

(@) 31 T % FEER A ¢ W™ TRl q A w3IgE
hIfere |
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Umang Gupta is the Managing Director of Denver Ltd. The
company had established a good name for itself and had been doing
well. It was known for timely completion of orders. The Production
Manager, Ms. Kanta was efficiently handling the processing of
orders and had a team of fourteen motivated employees working
under her. Everything was going on well. Unfortunately she met
with an accident. Umang knew that in the absence of Ms. Kanta,
the company may not be able to meet the deadlines. He also knew
that not meeting the deadlines may lead to customer dissatisfaction
with the risk of loss of business and goodwill. So, he had a meeting
with his employees in which accurate and speedy processing of
orders was planned. Everybody agreed to work as team because the
behaviour of Umang Gupta was positive towards the employees of
the organisation. Hence everyone put in extra time and efforts and

the targets were met on time.

Not only this, Umang visited Ms. Kanta and advised her to take

sufficient rest.

(a) Identify the leadership style of Umang Gupta and draw a
diagram depicting the style.

(b) State any two values highlighted by the behaviour of Umang
Gupta.

18. ol o TNk GIdl TAHTGRO AT UG Rl Gad H THAS | 4
Explain briefly ‘transfers’ and ‘promotions’ as internal sources of

recruitment.
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19. 3TSiohe Torelt <91 o forhmar ot 3 womredt g oft ST Sttt @ fored fepedt
T G H Iucisy AR fo 1 39 wue § Tmaia foRam ST @
S8l W gHeh! AT STARIHAT el & | ST I HAed A
o Teft ISt STSIR 1 forenfia e o U R T © | 35k AR T
0 a9 oAt 7, e smiea dun aeehelE ® Yor@l s uidfed
Gfsha €9 ¥ FI-TIhd BT 2 | A SIS 9 &9 4 Iucrsy fom i srerd
T ATt qut Fewent i, Acafieh Scaresd wE raEd § fHaw v H
frefm s 2 |
(%) Ik feurfa 4 e g fwarfea sl <l qe=r hifsTe |

(@) 30 9 g feuifea o SA aret d9 3= %t i oft da |
HHATSU |

These days, the development of a country is also judged by its
system of transferring finance from the sector where it is in surplus
to the sector where it is needed most. To give strength to the
economy, SEBI is undertaking measures to develop the capital
market. In addition to this there is another market in which
unsecured and short-term debt instruments are actively traded
everyday. These markets together help the savers and investors in
directing the available funds into their most productive investment

opportunity.

(a) Name the function being performed by the market in the above

casc.

(b) Also, explain briefly three other functions performed by this

market.
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20. 3 IY ATHESINA (37891341, ) 79 TEel § TS il hid

Sl 3TEd STe o O Tk J§ AT shi ATAT T SRISH TRl | AT 9

IdT AT Toh I 39| B & Tl AT ht SATATEHT 91T TSRt T8
off | 3Tq: TE.9TS. 371, TERAT = TN 1 THIS i 1 o ToRam | TTs
AN & 7Y T 1 Ig 9 TN T T4 oM | AW il

= i off sTavashdr off | ey, S I ATHH TgarE! 39 fou
Tege I Hifh IR AHAT o7 foh s68 39 folu, ey qwereht
hiSATSAl Icae B Heha! off | ST, TE.918.37. 3 37 fou Fifauwss,
Uera q TR TRk shie = YaH R 1 Ui TRt | 3R 99

Y HEITGAT ohl GETad 1Rk shie TI=I0T 3cqIe T Teh UFhoid

fem St 3TTE, 0 Gl qei SIATeT e T o | HeaTe! 39 o
-t IR & T qn AT shie e et e fem | w-
U5 fodl deh wwTell TeT iferd 32 o g o 3wt ave Een BT 3w
BTN | A, A1E. 3. o 719k shie = swrut @ graey wrfua foa
S 3TUY AT I TR-IR IAd © | Tk HIE Yalall o o U9
TS 915,371, 7 IUNITRI TaTeTd H ehaHT QR L T |

3UHIHT STaTed RIeRIG o Fomed 8 o fawa § |ge off qn A1k Fie
frr=ror ot SRl SATevaes e o |
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(%) 3feTed g1 feu <1 "k 9 Tl ®: fewn w1 3gw@
hifeT |

(@) 318 a%.31. R 99 &l qufva ford S ot fohdl &1 ol
ol g i shifsTT |

Indian Youth Organisation (IYO) organised a visit of its members
to an old age home to inculcate the habit of social work among
them. The visit revealed that the living conditions of the inmates of
the old age home were not hygienic. So, the [YO members decided
to clean the premises. During their cleanliness drive, they realised
that the old age home also required pest control. But some of the
inmates of old age home were reluctant for it because they
believed that the pest control may create health problems for them.
IYO, therefore decided to provide ethical, safe and odourless pest
control. They showed to the inmates of old age home a pamphlet
of the proposed pest control product which promised easy,
inexpensive and long lasting pest control. The inmates happily
agreed and the pest control was carried out. It worked for a
fortnight but to their dismay the effect started wearing off. IYO
contacted the pest control company which kept on postponing their
visit. After waiting for a month, IYO filed a case in the consumer

court.

The consumer court was satisfied about the genuineness of the
complaint and issued necessary directions to the pest control

company.
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(a) State any six directions that might have been issued by the

court.

(b) Also, identify any two values that are being communicated by

IYO to the society.

HIAT Heaad TUE TSI TS, HYh UsT H doheieh e hl
T ST FHEOT 7 AT fova i SIS v STET qT FHIEH 1 o
I © | 3R Toh 9gd g1 Y TG forer® 3 8 S8 Saeg—7 AT I
e T 1 IRl TR AR TR © | T I ok T, TSl HS
Tareey greefl YHiel S8 ged Tid, TR ScaTte ohi qieeor off sl
2l

T 39 T AR TARM W R F 91 foh qRa § 3ifeler fosm it
i 1 FeH ?q IR TR 9 @I 7 | Siclihd At Jomet qe

ATATcHe: Td L JTdaell o &2 ST o 01 gl 5 9Rd | SR 1Y

33 o1 vy foram |

3o AT IR | fEEw R gfdTa w@d gu SR § s
FRTAT T R | o2 € 999 § FHIH] SR Aqed JTet e

I TS | HEO A AT § 9gd € REHAT TSR § Yol % g

JTRING g8 | ITaeqdi o hi0 qedi § wHl g3 Sd IuIhIs i oy

g1 |

66/1/2 17

[P.T.O.



() IR gesd H WAl AIfd ¥ Helled & TqE STEErons|
# fogem A T R T AFymonsti it weww fifsw qen

HHATRT |

(@) TR I 99T 3TN W 3T FATURNST o fohedl i gwmat st
+ff 9&19 § THeST |

Metlapp Networks and Technologies Ltd. is a leader in technology
innovation in the United States, creating products and solutions for
connecting the world. It has a large research and development team
which invented the first smart watch, named as W-7. The watch
besides showing the time also monitors few health parameters like

heart beat, blood pressure etc.

While in search of markets abroad, the company found that in
India, the reform process was underway with the aim of
accelerating the pace of economic growth. The company decided to
take advantage of simplified export procedure and removal of

quantitative as well as tariff restrictions in India.

It set up its office in Jamnagar with a view to capture the Indian
market. In a short span of time, the company emerged as a market
leader. Success of the company attracted many other players to
enter the market. Competition resulted in reduction in prices, there-

by benefiting the customers.
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23.

(a) In the above paragraph, two major concepts related to
government policy have been discussed. Identify and explain

these concepts.

(b) Also, explain briefly any three impacts of these concepts on

Indian business and industry.

ferre=ror o TS | ga ot 98 § 9o i |

Describe briefly the relationship between controlling and planning.

Teifoay fafiee fafercar Susn & faawr § 9am e o) 2 | o)
9 T & H IR S F 1 Tk U 7R, SR T Sl S W

T T forT &R @Rt 7, 1 15000 TRIGAT 1 AT kA | fordque
TR o F4TT & T ot o e sEiei IRl + fafve &t o
feraur St <l Tk A3 S |

dok H 1 SF o Y@ w49 A gena fen R, wifr wxf afeea v,
32 3 STEIATA HHTNET hl ST SR ITFNT hidl, HHT o ITAT hl
T o foTe SAfTd ®9 6 SRare # ST 91T | 364 g off gema

o o (o

Toar for g8k Totu, SAfdfen s=te st g oft it st =fee |

T 31 & wE Ty 3 e foh, sriifer wefii % strTd W aga iy
=R il S g B 7 FIH U oq il ot ® qun T erfafen
FHATET Sl JTaH & il feufa & 98 7, S 76 wdiv 4 goma
fean g |
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feroft & o T Fatg & @ Ugd | gena fon foh, wifn emaw
o1 TR S TSl 21 & 31 forewor wreas 1 Iugeh =9 i € 4 3™

goTferd R ot fofre shreht ot forega ST e <l STTavIeRdT € |

(%) 3% | foam for T2 forawor o fafsr wreemi o == ot oo
ATcl ShTehi 3h1 TET hifaTT |

(@) 9T () ¥ qgaH fohd T T i 6 gk et o off 9e |

o N > o
gHeTEY S8 <I19 | 1 STHET 1R |

Mediquip Ltd. is a company dealing in distribution of medical
equipments. The company recently imported 15000 units of sugar
testing machines to test the sugar levels without taking blood
samples. For deciding the marketing strategy, the Chief Executive
Officer of the company called a meeting of the marketing heads of

different zones.

In the meeting, Sandeep, the North Zone Marketing Head,
suggested that since the machines were sophisticated they need to
visit hospitals to personally, explain its working to the hospital staff
who would be using the machines. He also suggested that

additional trained people may be recruited for the same.

Himanshu, another Zonal Head, added that since lot of money
had been spent on the import of the machines, the company was
short of funds to pay to the additional staff as suggested by
Sandeep.
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Rahul, a newly appointed Zonal Head of South Zone suggested that
since the size of the order is not large, a detailed study of the
factors determining the choice of channels of distribution is

required before making the right choice.

(a) Identify the factors influencing the choice of channels of

distribution which were discussed in the meeting.

(b) Also, explain briefly the other consideration to be taken care of

in each factor identified in part (a).

AT I TEeK GL&dT THIEH J&H i T 0 9eel ° ool 35

Ak HEHT hl TATIAT 1 | SHRT 32T T ITHHTN ahl UshT, o]

TdT TR G139 T FHRIATE HET T FHieqcdeh HAhel hl e JeH

HT T | I8 Teh IRl ATz SSifr 2 qe |rger gee o1 fosivg 2 |
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Aman Chadha started ‘Bulls Eye’ a company for providing cyber
security solutions to businesses. Its objective is to prevent, detect
and respond to cyber attacks and protect critical data. He was a
hardworking software engineer and an expert in cyber security. His
reputation grew by leaps and bounds as he was not only a person of
integrity but also did his work with utmost honesty and sincerity.

The business started growing day by day.

He was delighted when he was offered a big project by the
Ministry of Defence. While working on the project, he found that
the volume of work made it impractical for him to handle all the
work by himself. He decided to expand the team. The company
maintained a close liaison with a local engineering college. During
a campus placement, Ishan and Vrinda were appointed to work for

the new project.
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He found the new employees capable, enthusiastic and trustworthy.
Aman Chadha was thus, able to focus on objectives and with the
help of Ishan and Vrinda, the project was completed on time. Not
only this Aman Chadha was also able to extend his area of
operations. On the other hand Ishan and Vrinda also got

opportunities to develop and exercise initiative.

(1) Identify and briefly explain the concept used by Aman
Chadha in the above case which helped him in focusing on

objectives.

(i1) Also, state any four points of importance of the concept

identified in (i) above.

A e o

T T ohl TR Yt shi SATTTIhT hl THTTd i aTel fohegl 9]
FIHI ! &I H THATET |

Explain briefly any four factors that affect the working capital

requirement of a company.
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